Benedict Han

408.802.6564 * benny_han@yahoo.com

________________________________________________________________

Objective:

Seeking a Senior Channel Development position with a large technology vendor.

Professional Experience

Code Green Networks

International Channel Sales and Partner Development, 09/08-12/09

-Develop and Train new International Resellers and Distributors

-Develop sales pipeline through Blue Coat Systems and Blue Coat resellers

-Consistently signed 3+ qualified resellers/distributors per quarter
-Developed new marketing programs and conferences with Marketing team

-Exceeded sales quota three consecutive quarters 
-Began domestic relationship with large VAR’s, Insight Direct, Accuvant, Cadre
Facetime Communications, Inc.
Corporate Sales Representative, 02/07-08/08
-Channel and Direct Sales for Software and Hardware Security Solution
-Sales territory includes the East Coast
-Daily Activity exceeds 50 calls per day with high level of activity in Salesforce.com
-Generated 500k of new sales pipeline per quarter
-Signed and trained 10 successful new VAR's to the Channel
-Sold 80% of 150k quota in first quarter
-Additional non-related tasks include generating and supporting Enterprise Sales

OpSource, Inc.
Inside Sales, 11/06-02/07
-Sales generation for market leading SaaS delivery provider.
-Telesales territory include the East Coast
-Duties include 50 cold calls per day with high level activity of tasks and activity in Salesforce.com
-Sales training for new salespeople

-Met and exceeded Monthly Reoccurring Revenue of 10k quota

Barracuda Networks, Inc. 
East Coast Channel Sales Manager, 07/04 – 04/06  
Maintaining all East Coast channel and direct sales at top selling Anti-Spam and Anti-Spyware hardware manufacturer.  

-Consistently meet and exceeded mid-Atlantic quota and averaged $600k in sales per month.  

-Exceeded four million in sales in first year.  Trained and managed a team of four east coast sales account managers exceeding monthly east coast quota of $1 million per month.  

-Daily use of online CRM Salesforce.com.  Provided online technical training for channel partners and customers.

Notable accounts include:

Government accounts
NASA, Department of Defense, Homeland Security Department, Department of Justice

Enterprise accounts
Dell, Time-Warner, Hughes, and IBM

Large schools
Princeton University, University of Maryland and the College system for the State of Virginia. 

Education  

San Jose State University, San Jose, CA graduated 2002

BS, Business with major in Management Information Systems 

Software

Anti-Virus Software  McAfee, Norton, RSA Securities

Application   StarOffice, Google Docs, Microsoft Office

Graphical   Adobe Photoshop, Corel Draw

Database   SQL, MS-Access, MySQL, Oracle, ZyFind

Internet    TCP/IP, Telnet, FTP, SSH

MTA/Mail Protocols Sendmail, POP, IMAP, Qmail, Qpopper

Operating Software  Linux, MacOS, Unix, Windows XP and Vista
Security IP chains, PKE, tcp_wrappers, trace routing

Server Side Software DNS, Samba

Programming Languages Basic, C, C++, Visual Basic, Pascal

Scripting Languages  CGI, PHP, Perl, Javascript

Web Programming  ASP, HTML, DHTML, XHTML, XML

References

Dan Udotch, CEO, Code Green Networks
John O’Leary, VP of Sales Code Green Networks

Channel Partner references available upon request

