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Objective
I wish to pursue my future career goals in my profession in an effective, intelligent and diligent manner for my own and company’s positive growth, reputation and development. I am sanguine that I have an innate and acquired ability to work to deliver the solutions in a time bound manner.
Professinal Synopsis 
· Master Degree in International finance, with multi-cultural international exposure. MBA (2 semesters) from India, accustom with local, legal, political, economic environment.   
· Excellent interpersonal and communicational skills helped build relationship across and beyond Organizations.
· Interaction with international students worked in team and group presentation, proven positive and friendly attitude, punctual and has eagerness to learn.
· Strong analytical, problem solver with a detail oriented attitude. Level headed decision maker, easily adaptable to the fast-paced advanced and ever changing work environment
· Language: Proficiency in English, Hindi, Oriya and Korean language (intermediate level).
PROFESSIONAL experience               
· Hanwha Investment Trust Management, Seoul,                                          June 16  2008- Sept 5
    (Research assistance, Asian equity Research)                   
Key Responsibility

· Coordinates with other research assistants and analysts,  Study professional articles and literature to present potential contribution to the Team 
·  Fundamental research analysis, Preparation of report, DCF valuation of Indian Steel sector, Power sectors, BPO, Real estate,
·  India and other Asian region - Analysis of financial Statements & projecting financial Models of companies 
· Preparation of Investment thesis to be presented to fund managers 
· POSCO Research Institute (POSRI), Seoul                                      January 08 - February. 08 
(Internship)                                                              
· Research about Indian market and other emerging markets.
· Study about Indian business organisation and their strategies.
· Globalization strategies of multinationals
· Reporting on “Socio - political events and its implication on POSCO-India”.
· ICICI securities, Bhubaneswar, India                                                       June 04  - January 05
·      Executive, analyst

· Generation of Stock Ideas & tracking sector for investments by PMS and Offshore fund.

· Analysis of financial Statements & projecting financial Models of companies in Steel, Power, banking, real estate sectors.
· Preparation of Investment thesis to be presented to fund managers

· IPO Tracking & Special Situation Strategies.

· Selection, portfolio review and portfolio rebalancing. 

      Business Development:

· Identifying various streams of revenue, as well as organic growth.

· Optimum utilization of Bank’s HNI clientele base for generating leads.

· Implementing appropriate strategies keeping acquisition of new clients in mind.

· Powercon project associates, Bhubaneswar, India                                    March 02 – December 03 
(Commercial Assistant)

· Evaluating project finance, and maintenance of funds.

· Deals with Accounts payable, Account receivables and invoicing and cash management
    Client Relationship Management

· Managing customer centric operations, forwarding customer instructions to the concerned department & ensuring customer satisfaction by achieving delivery & service quality norms.

· Maintaining healthy business relations with customers ensuring high level of customer satisfaction matrices.

· Interfacing with clients for understanding their requirements & suggesting the most viable solution and cultivating relations with them for customer retention & securing repeat business. 

    Team Management

· Recruiting, training, leading & monitoring the performance of team members to ensure efficiency in process operations and meeting of individual & group targets.

· Creating and sustaining a dynamic environment to foster development opportunities and motivates high performance amongst Team members
· Megma finance leasing Ltd ,Sambalpur                                                           January 00 – December 01 
(Marketing executives)

  Key Deliverables;

     Business Development 

· Identifying new streams for revenue growth & developing marketing plans to build consumer preference.

· Utilizing market information & personal network to develop marketing intelligence for generating leads. Evolving market segmentation & penetration strategies to achieve targets.

· Conducting competitor analysis by keeping abreast of market trends to achieve market share metrics.

     Business Operations
· Implementing competent strategies with a view to penetrate new accounts and expand existing ones for meeting pre-determined business objectives and targets.

· Cross selling of third party products like Life Insurance, Mutual Funds, and Government Bonds.

· Maintaining branch records and periodically submitting the reports to HO for decision-making purposes
· Skilled at providing consultancy to the existing bank customers as well as acquiring new customers 
              For the bank.

· Track record of consistently achieving sales and recovery targets at branches, building dynamic
       Sales teams, identifying high-yielding services and products during the career span.

research and presentATion 

● Investment and comparative analysis Indian Steel Sector

● Transfer pricing and tax implication

● Global strategy and Multinational’s entry mode

● Globalization strategy of Hyundai motors 

   ● Cooperative view of MNC-Host Government Relation, Building blocks and 
      Performance Implications
● Exchange Rate Risk Management: Issues and Approaches for firms
education

· 2006- 2008      Master in international studies                                              Seoul, South Korea

                               (Major- International finance)    (GPA- 4.2/4.5)

                               GSIS, Korea University  
· 2005- 2006     Completed two semester of                                                        Orissa, India

                              Master of business administration (MBA)  
                              (Major –finance) Utkal University 
·  1998                Bachelor of Commerce (Graduation)                                           Orissa India

    Major-commerce

    GM College Sambalpur

TEcHNICAL SKILLS
Application software           : MS Office, 

Operating Systems

: Windows 95/ 98 / 2000/ ME, DOS, UNIX
Database                             : Bloomberg, Reuters
Extra Curricular Activities
· President of student council in G.M College
· Captain of University cricket team

· Participated in the blood donation camp by Red cross
· Worked as volunteer for  SOS orphanage, India
Languages Known

· English, Hindi, Oriya, Bengali Korean level II. 
Personal details
· Nationality      : Indian
· Date of Birth   : 18/07/1977
· Marital Status : Single
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