Daniel Taylor










          Flat 301, Block 21

 888 Xinzha Lu 

Shanghai 

 






  China.







                         Tel no: +86 13917735964

      




      E-mail: dantaylor82@yahoo.co.uk

11th December 2009

Dear Sir/Madam,

Re: Vacant Position 

I’ve been living in Shanghai for the past 18 months working as a business development manager and a marketing manager respectively. This was a tremendous opportunity for me to manage a team of Chinese & English people, to build two new subsidiaries companies for the parent company and launch UK branded Arts & Crafts products into the Chinese market, not to mention to simply work and live in such a dynamic, exciting country such as China. 
However my contract has come to an end and I am now moving to Seoul at the end of January 2010 and am in search of employment.

Teaching has always been something that I love. The satisfaction that you get from passing on your knowledge to someone else, or seeing the development another person makes because of you is so fulfilling.  Although I have not been employed as a teacher before, I feel my charismatic, motivating and upbeat personality would suit a teacher’s role. As for Korea, having been there on holiday and being in a relationship with a Korean girl I have fallen in love with the customs and traditions practiced and the more westernised standards that Korean people have compared to other parts of Asia. 
I have always been an extremely motivated person. From an early age my father taught me that if you want something you should do everything you can to achieve it. So from the age of 10 I did just that in the aim of fulfilling my dream which was to swim for my country - England. I used to wake up most mornings at 4:30am and go swimming training. This required a tremendous amount of motivation and determination and meant I had to give up a normal child’s life travelling around the country for competitions, following strict diet guidelines and training regimes. To make sure my studies did not suffer I would study through lunch breaks and before school started each day. I achieved my goals when I was 14 and represented England twice in Europe. I went on to gain excellent grades at schools as well as winning awards for exceptional effort and conduct at one of England’s top 50 schools. 

I’ve always been a great leader amongst my peers. At Junior school I was made Head Boy. This was a great honour to be recognized to have leadership qualities at such an early age. Throughout middle school I was always admired by fellow students, being class captain. In senior school I was made Head of House. Here I thrived on giving speeches to 250 people, organizing events and discussing school policies. The experiences of travel, leadership, being highly motivated to achieve my goals and never giving up and all helped to shape the person I am today. 

University was always going to be hard for me because of the huge financial burden. I was one of the majority students who did not get financial help from parents. However this only drove me harder as I had to succeed and get the best grades possible. As a result I obtained a 1st Class Honors Degree.   I took a number of jobs including promotional and retail work as I was interested in people’s buying behaviours. As part of my Marketing degree I had to undertake a 12 month work placement, working for one of Microsoft’s biggest partners at the time. Here I gained invaluable experiences in market research and event management, before being asked back after I completed my university course as a marketing co-ordinator extending my skills into PR, international events and website marketing. 
My next job was hugely exciting and rewarding. As Product Manager for the UK’s biggest distributor of Arts & Crafts materials, I was in charge in developing and bringing to market over 100 products a year. The majority of products were sourced and produced in China which meant constant communication and business trips to China. This experience is what gave me my first real admiration and love for the Asian work ethics and culture respectively.


To fulfill my lifelong ambition to travel and work around the world, I decided to leave the UK in January 2008 and fulfill this dream. I spent 4 months on my own travelling around Asia, Australia, New Zealand and USA. This was a life changing experience meeting interesting people, eating strange foods, doing activities like Scuba Diving and Sky Diving that I would never have done before. I loved leaning and hearing about different countries customs and was impressed by peoples patriotism to their own country.

After my travels I moved to Shanghai to undertake the 18 month contract I am about to complete at present. At first I set up a new sourcing subsidiary for the business, before moving into a marketing manager’s role and launching the same UK products that I used to manage in the UK, but for China. 

A big part of my role was to run children’s activity classes at some of the local Shanghai schools. I greatly enjoyed these experiences and have subsequently helped out the teacher of one school in various art classes.

With my strong academic background, passion for everything I do, a real people person, I truly believe I can be an excellent teacher. 
I have enclosed my resume for your reference and look forward to hearing from you. 

Yours Sincerely

Dan Taylor

  

Daniel Taylor
Flat 301, Block 21,

888 Xinzha Lu, Shanghai,

China

Tel no: +86 13917735964

E-mail: dantaylor82@yahoo.co.uk

In Brief

· Marketing Manager with over 5 years experience in B2C and B2B marketing
· International business and marketing experience, including 16 months working and living in Shanghai and monthly residence in Hong Kong (Head Office)
· Helped grow and expand a small sourcing and distribution company in China
· Broad Industry, product sourcing, product development and marketing communications experience
· Strong business acumen with excellent analytical and project management skills

· Passion and ability to understand and deliver solutions that satisfy customer needs
Career History 

July 2008 – Present Date      Business Development Manager,           Source Masters Worldwide Ltd
  
        then Marketing & Brand Manager

       
       Shanghai, China

Source Masters Worldwide (SMW) is a Product Sourcing Company. Its core business is to source factories and products to western clients, product development and quality assurance.

· Managed and grew a 5 person team of Chinese nationality in the co-ordination of product sourcing activities to overseas western clients. 

· Developed strategic direction and market positioning with the Managing Directors of the company. 

· Marketing management including establishing a company brand and identity, sales literature production and managing 3rd party website agencies to develop 2 company websites.

· Day to day relationship building with western buyers, giving advice on product development, factory selection, manufacturing and quality control decisions.

· Brought western business ideology to a predominately Chinese operated business through evaluating internal processes and making them more efficient. 

· Factory visits in Guangdong Province and monthly work/meetings in Hong Kong Head Office

Due to SMW’s relationship ties in offering product sourcing services to Design Objectives UK (my previous employer) and me extensive product knowledge, SMW were rewarded exclusive distribution rights for arts and craft products within China.

· Alongside the Managing Directors of the company I built, grew and directed a team of 6, predominately Chinese, to ultimately sell the UK’s best selling arts and crafts products in China.

· Conducted market analysis, identified gaps and opportunities in order to produce business plans and strategic direction.

· Developed and co-ordinated marketing plans including literature production, exhibition management, gave creative direction to website developer and produced different sales promotions.

· Set product retail prices based on market research and cost structures for business to business selling and shaped product packages for sales people to sell. 

· Worked very closely with sales team inspiring them with my product and brand knowledge, provided product demonstration training and developed merchandising options for retailers.

July 2006 – January 2008 
Product Manager



    Design Objectives











    Wimborne, Dorset

Design Objectives is the UK’s leading distributor of arts and crafts materials.

· Highly motivated and committed under tight deadlines, developed & delivered 25 new and innovative product ranges (300 SKU’s) every 2 months 

· The Papermania brand has won Industry Awards as a response to many of these new Products

· Built and maintained effective working relationships with international suppliers (majority Far Eastern) advanced by visiting Hong Kong and China in 2007

· Actively involved in the sourcing of new products through attending international trade shows

· Negotiated with suppliers on costs, volumes and special terms for promotional items

· Monitored competitor prices through trade visits, consumer and internet research 

· Working closely with creative team, delegated artwork briefs for packaging and product design

· Excellent communication and influencing skills gained through regular presentations of the new products promotional plan to the sales team

· Worked with purchasing manager in regular range reviews to evaluate current stock holdings and evaluate success of recent promotions

· Have had several articles & comments published in the craft industry trade press

September 2004– June 2006
Senior Marketing Co-ordinator


             WCI









           Denmead, Hampshire









  

WCI is a Management and IT consultancy company operating across the UK, Europe and the USA. 

· Planned and executed marketing campaigns inline with strategy across the NHS, Life Sciences, Construction and Utilities markets

· Analysed market intelligence to identify growing and prospering markets, then implemented communication plans to reach this audience

· Carried out joint partner marketing campaigns with Microsoft involving press releases and small regional events

· Delivered up to 15 internal and external conferences and events a year, ranging in size up to 300 delegates on a domestic and international level

· Built relationships through communicating design briefs for suppliers and agencies on a daily basis, and negotiating contracts with external conference producers

· Communicated the consistency of brand guidelines across the entire business through marketing induction presentations and managing all material development
· Administrated areas of the marketing budget, actioning purchase orders, monitoring spend and projections

August 2002 - August 2003    Marketing Assistant (Placement year) 


             WCI
· Executed direct mail campaigns to between 2000 and 5000 contacts on a weekly basis

· Formulated competitor research reports for senior members of staff and the CEO

Other employment whilst at University included:

July 2001 - September 2001    Support Clerk 

             Liverpool Victoria Financial Services,




           Member Services Division                       
            Bournemouth
· Proof read and implemented direct mail for the 80 person strong motor claims division 

· Working for the Brand Team 1 day a week I extrapolated trends in consumer responses to different above-the-line communications and assisted in the design of newspaper advertisements


November - June 2001, October 2001 - June 2002, 

& July 2002                                                              
                   
· Customer Service, replenished stock and managed the till
· Trained new recruits and held pre-shift briefings to motivate team 

Education  
2000 – 2004    University of the West of England                          
     Frenchay Campus, Bristol

· 1st class BA Honors degree in Marketing, including a twelve-month industrial placement

1998 – 2000    Bournemouth School for Boys Sixth Form                                 Bournemouth, Dorset 

· Four A-levels in Business Studies, Geography, Biography and General Studies, including 2 ‘B’ grades 
1993 – 1998    Bournemouth Grammar School for Boys                                   Bournemouth, Dorset

· 11 GCSE’S all A -C grades including 2 ‘A*’ and 5 ‘A’ grades

Interests and Activities

· Travel – In 2008 I traveled around the world for 4 months on my own. 

· Asian culture, cuisine and behavior. In particular Chinese and Korean. 

· Fitness – I frequently train at the gym, go running, swim and play golf 

· Film 

Skills

· An excellent working knowledge of the Microsoft Office suite

· Microsoft Content Management Server experience
· Undertaken certified courses in Project Management, Brochure Design and Creative Writing

Additional Information

· Date of Birth: 8th July 1982


· Nationality: British


· Status: Single




· Mobility: Full UK driving licence
· Languages: English. Able to speak a few basic sentences in Mandarin.
References available on request

Sales Advisor





Next plc,


Bristol and Bournemouth


  


 








