Steve Kim

681 S. Norton Ave #102                                                                                                 Mobile: (323) 540-6606

Los Angeles, CA 90005                                       compassofzen@gmail.com                 Home: (213) 381-5416

Financial Analyst

Effective Communicator, presenter, and project leader with strong analysis, and implementation skills.  Knowledgeable in all operational areas of accounting (cost, general, payables and receivables).  Possess strong analytical and problem-solving skills and the ability to quickly determine how a process or system works, identify improvements, and envision new procedures required.  Experience in a variety of financial analysis, able to complete ad-hoc analysis in a timely manner. Sense of urgency and ability to meet tight monthly corporate reporting deadlines.

Competent, dependable, self-reliant, and accurate professional, team player, and natural leader.  Strengths include

          • Strategic Planning &Growth                • Business Development                                   • Financial Modeling                                                 

          • Revenue and Profit Maximization       • Client Relationship Management                    • Pricing & Budget Management                                                        

• MS Excel/PowerPoint                                            

Qualifications

• Sound knowledge of US Government Cost Accounting Standards (CAS) and Federal Acquisition Regulations (FAR). 
• Prepared Cost model report budgeting firm-fixed price and time material of a security company.  

• Familiarity with US GAAP, Sarbanes-Oxley, and basic SEC reporting guidelines.

Professional Experience

Financial Analyst- Inter-Con Security Systems Inc., Pasadena, CA 7/2006-Present
· Planning & Execution: Strategically plan company goals and initiatives with proposal teams in the planning and 

      execution of new business cost proposals, and to support current contract modifications and budgeting.

· Client Relation: Review and comprehension of Request for Quote (RFQ)/Request for Proposal 

      (RFP) and prepare cost volumes in accordance with RFP requirements for submittal to prospective customers.  

      Support and participate in cost proposal negotiations, prepare and present briefing package for management review 

      and sign-off of proposals.  

•     Strategy & Analysis: Prepare forward pricing rate/provisional rate for Cost Plus and Time Material type 

      government contracts.  Develop, interpret and implement comprehensive business/financial forecasts, reports, 

      and analysis in support of assigned organization or work area. Provide and ensure accurate and timely 

      submittal of cost models for government, commercial, and healthcare RFQ.
Account Management- Bijoux International Inc., Los Angeles, CA 2004-2006

· Planning & Execution: Strategically plan company goals and initiatives to prepare staff for revenue quotas, assign 

      team to territories; design and develop curriculum for staff to establish clients in respective territories.

· Communication: Design and produce quarterly/monthly business reviews for clients, write and present training 

      materials for sales team.

· Project Management: Selected as co-chair of monthly/quarterly trade show events.  Coordinated and supervised 

      sales team of 10-15, negotiated contract services with advertising companies and implemented effective marketing 

      strategies (conceptualize booths), and managed all facets of visually-oriented event.

· Creativity & Client Relations: Collaborated with advertising designers to conceptualize marketing designs for 

      trade show kiosk/booths to successfully maintain an exemplary network of business associates.

Education

California State University, Long Beach, CA

Bachelor of Science in Criminal Justice

MBA Program

University of Phoenix

MBA in Project Management, 2007-Present

