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Jason Brian Moleton
Surf City Hostel – management staff 
5/2013-present
Stryker – medical device sales 

                                                            
4/2011-2/2012
Account Manager ($2 million territory) selling various invasive and non-invasive devices for single usage (SUDs) in Orange County, CA hospital operating rooms, cardiac catherization laboratories, and patient floors
· 1st quarter territory (pre-hire, without account manager) started at $50,000 monthly revenue; 2nd quarter (post-hire) grew to $135,000; 3rd quarter grew to $150,000; 4th quarter grew to $185,000
· Successfully directed territory to #1 sales ranking in dollar sales for Harmonic ultrasound scalpels and #2 sales ranking for electrophysiology catheters in Southern California region
· Close working relationships with directors, managers, buyers, educators, surgeons, nurses, techs, and other various hospital staff
· Managed assigned Account Service Representative (ASR) personnel daily
1) Laparoscopic/Endoscopic:
-energy based vessel sealing cutting devices (Ethicon Harmonics and Covidien LigaSure)

-trocars

-accessories (babcocks, graspers, scissors)

             2) Cardiovascular: 
-electrophysiology (EP) catheters and diagnostic ultrasound catheters
-deep vein thrombosis (DVT) compression sleeves
-heart stabilizers/ObCab
3) Orthopedic: 

-arthroscopic shavers and soft tissue ablation wands

-bits/burrs/blades

-external fixation devices
4) General Surgery/Operating Room:
-tourniquet cuffs

-pulse oximeter sensors

Osteo-West Surgical (Tornier) – medical device (orthopedic) implant sales   
                  7/2010 – 4/2011

Sold a combination of Tornier (shoulder, elbow, hand, wrist, foot and ankle) orthopedic surgical implants, devices, advanced tissue & biologics to surgeons, surgery centers, and hospitals in Los Angeles, CA market 
· Grew territory from $8,000/month territory to $25,000/month
· Built relationships with surgeons, consulting them on Tornier products during procedures; negotiated new prices with surgery centers previously using competitive products and converted to Tornier products (surgical equipment trays on consignment)
· Supported technical cases and development of new business with surgeons and facilities
Qiagen – diagnostic (OBGYN) clinical sales

       

      
3/2008 – 11/2009
Consulted with Los Angeles, CA women’s health clinicians (Ob/Gyn) to order the HPV molecular diagnostic test that protects patients from “high grade” cervical disease/cancer
· Ranked #2 in region out of 10 reps; #10 in nation out of 98 reps 2009

· 100% Club throughout & President’s Club 2009 cumulative

· Grew territory (45% increase) from previous year 2008

· Closed and implemented 66% of territory
Open System Imaging – diagnostic imaging (MRI) marketing
        
3/2007 – 3/2008
Developed specialized business via physician referral for diagnostic imaging facility in Orange County, CA  

-Brain MRI

-Brain MRA (Angiography)

-Carotid MRA (Angiography)

-Orthopedic MRI Scans
-Arthrograms 
Adams Respiratory Therapeutics – pharmaceutical sales
      
11/2004 – 3/2007
Sold brand name respiratory pharmaceuticals to Orange County, CA primary care (family, internal, pediatric) and sub-specialty (ENT, allergy, pulmonology) physicians
· Top Performing Rep award 2006, #2 in nation for new product launch

· Above and Beyond award 2006

· Marketing Advisory Council representative 2006 – 2007
Navix Imaging – diagnostic imaging (multi-modality) marketing 

5/2003-11/2004
Developed business via physician referral for diagnostic imaging facility in Broward County, FL

-MRI

-CT

-Ultrasound – Vascular and Echocardiography

-Nuclear Medicine

-PET

-Digital Mammography

-Fluoroscopy

-Bone Densitometry

-Routine X-Ray

-Holter Monitoring
Education:
B.S. Health Promotion, Lynchburg College, VA 1998
