                                                    BRIAN  REDMOND
                                                                     1422 N. Gabriel River Circle

Sugar Land, Texas   77478

                                                              Phone:  (281) 980-7177 or cell 832-729-4096 
E-mail: brianredmond04@yahoo.com
OBJECTIVE
To obtain a challenging  position that will utilize my business experience.     

QUALIFICATIONS

· Twenty five years proven experience in real estate sales.

· Ability to meet and exceed quotas.  

· Excellent communication and negotiation skills; able to establish quick rapport with customer.

· Ability to speak clearly and persuasively, as well as listen and respond to questions.    

· Experience in telemarketing and cold-calling on real estate agents.                                                  

WORK  HISTORY
CHOICE HOMES,  INC.  8036 Allerton Lane, Cumming, GA. 30041
New Home Sales Consultant- February, 2008 to present.
Responsible for sales and closings in Woodhaven Forest in Conroe, Texas.  I transferred to the Atlanta area to help close out the remaining communities in Georgia. The company is closing
operations due to the slow housing market. Supervisor: John Wilcock 770-853-8195 

CARLISLE HOMES Inc., 10500 Forum Place Dr. #400, Houston, Texas  770036

New Home Sales Consultant - July 2007 to January, 2008.
Responsible for sales and closings in Mustang Crossing subdivision in Alvin, Texas.  The “Heritage
Series” are homes priced from the $130’s to the $170’s.  I averaged 2 - 3 closings per month in a slow 
real estate market.  Supervisor: Rhonda Weidner  281-413-3178
JOY FUNK REALTY, INC.,  9374 Main St., Jonesboro, Georgia 

Real Estate Agent - New Home Specialist, December 2004 to July 2007

Responsible for marketing new homes to buyers, negotiate the sales contract, arrange buyer 
financing, accompany buyer on home inspections with builder, coordinate the closing with buyer, 
seller and mortgage company. Attend to all details in order to ensure a smooth closing process for all 
parties. Follow up after closing to be sure buyer is happy with his home and then ask for referrals. 
Stay in touch with buyer with periodic mailings and phone calls to obtain future listings and 
referrals.  Supervisor: Joy Funk:  770-527-3807

RE/MAX GREATER ATLANTA, 1100 Turner Rd., Cummings, Georgia

Real Estate Agent - February 2004 to December 2004.

Worked with investors that were buying foreclosures and investment properties in the Atlanta market.  
Left to work for Joy Funk Realty. We worked together for 10 years at Herman Homes Realty.  
Supervisor:  Peggy Blankenship: 770-844-5542

ROYCE BUILDERS, INC., 7850 N. Sam Houston Pkwy. West, Houston, Texas 77064

New Home Sales Consultant - June 2002 to January 2004. 

Sold out Sunset Lakes community in Pearland, Texas. Average sales volume was $6.5 million/year.  

Received Salesman of the Month award three times. Human Resources: 281-569-1171 or Lynne Farmer at 832-628-1305. 
KB HOME, INC.  11320 Richmond Ave., Houston, Texas 

New Home Sales Consultant - January 2001 to October 2001

Sold out “old floor plans” of General Homes in Riata Ranch, a master planned community in NW   
Houston. Left due to a delay in the development of the next phase.  Human Resources: 310-231-4000

HERMAN HOMES REALTY, INC.,  1400 Buford Hwy. Buford, Georgia

New Home Sales Consultant - December 1990 to December 2000      

Responsible for sales and closings in the following communities:

1999-2000 The Legends in Henry Co.; 1998 Oak Bend and Summer Leigh in Henry Co.

1997-1998 Eagle Ridge in Henry Co.; 1995 -1997  Rivers Edge Plantation in Clayton Co.

1993-1995 Spivey Ridge, Spivey Glen and Sweetbriar in Henry and Clayton Co.

1991-1992 Breckenridge in Clayton Co.; 1990 - 1992 Sierra Highlands in DeKalb Co.

Supervisor: Patsy Williams 770-271-8227

GEMCRAFT HOMES of GEORGIA, Atlanta, Georgia  

New Home Sales Consultant - February 1990 to November 1990

Parent company of Texas filed for bankruptcy in Fall 1990.

AFM CONSTRUCTION, Atlanta, Georgia

Partnership / Purchase, October 1988 to January 1990  

Partnership - Purchase “fixer upper” type homes to remodel and resell at a profit.

L.J. HOOKER HOMES, Atlanta, Georgia

New Home Sales Consultant - March 1988 to October 1988 

Provided successful start up of Timber Trace subdivision in Riverdale, Georgia. Parent company  
Closed its residential operations in October 1988.                                        

McLAUGHLIN HOMES, Woodstock, Georgia

New Home Sales Consultant - February 1987 to February 1988                                            

Responsible for sales and closings of new homes. Sold out Olde Mill Ford in East Cobb Co.                                                                   

EDUCATION

UNIVERSITY OF THE AMERICAS, Pueblo, Mexico

1973 - International Relations

ARIZONA STATE UNIVERSITY, Tempe, Arizona  February, 1972
B.S. Degree - Political Science - Latin American Studies. Deans List. Vice-President of  

International Affairs Society. Treasurer of Theta Delta Chi Fraternity. Freshman Orientation Counselor. 

Intramural football, softball, swimming.
LICENSES and CERTIFICATES

2007: TEFL/TESOL Certificate, Oxford Seminars

2001: Certified in CPR by the Red Cross

2000: Bob Schultz Sales Seminar

1998: Charles Clarke Sales Seminar

1995: Tom Richie Real Estate Sales Seminar

1992: Dave Stones New Home Sales Seminar

1991: Tom Hopkins Sales Seminar 

1990: Georgia Real License since 1990                              

1980: PADI Certified scuba diver
References :  Furnished upon request.
